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ot long ago, homeowners who 
pursued new windows had only 
a few options from which they 
could choose. The ability to tailor 

other consumer products, however, encour-
aged many of them to ask for unconventional 
designs. As a result, manufacturers expanded 
product offerings to give customers more flex-
ibility and ensure they purchase windows that 
accommodate their lifestyles.

Since then, homeowners have gravitated 
toward bigger windows with larger panes 
of glass and narrower, painted frames. This 
contemporary style requires manufacturers 
to produce extensive windows that improve 
sight lines and allow more natural light with-
out undermining performance. Remodelers 
must become familiar with these trends and 
products so they can answer questions from 
clients and help guide them through the 
process of selecting new windows for their 
existing homes.    

MODERN THINKING

Earlier this year, Jeld-Wen introduced its 
EpicVue contemporary windows, which 
employ clean lines, square interior detailing 
and a sleek profile to enhance the minimalist 
feel. The clad-wood units feature an alumi-
num-extruded sash that helps support larger 
glass panes, and homeowners can incorporate 
90-degree direct-set windows in the corner of 
a room to create a panoramic view.

“Customers are looking for products that fit 
the customized look and feel of their person-
al living space,” says Sean Smith, director of 
product marketing for Jeld-Wen. “[EpicVue] 
windows offer myriad style options to match 
nearly any home décor.” The windows come 
in nine wood species and five different stains, 
and the hardware is available in 10 finishes to 
provide a perfect accent.

Breaking Down Barriers
Window manufacturers revamp product lines as homeowners 
seek more glass, less frame and darker colors.

By Kyle Clapham

N

MARVIN WINDOWS AND DOORS has released the largest 

wood-clad casement windows in the industry. The Ultimate 

Casement window (pictured above) is now available in sizes 

up to 8 feet tall and 4 feet wide. Circle 4 on inquiry card
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Marvin Windows and Doors has seen 
big glass used in both traditional and mod-
ern remodeling projects, so the company 
released the largest wood-clad casement 
and awning windows in the industry. The 
Marvin Ultimate Casement and Replacement 
Casement, as well as the Ultimate Awning 
and Replacement Awning, are now available 
in sizes up to 8 feet tall and 4 feet wide.

“Regardless of personal style, people want 
windows that offer larger views, and [they] 
like having options when it comes to finish-
es,” says Kris Hanson, senior manager, group 
product management at Marvin Windows 
and Doors. “The trend toward more glass 
aligns well with a renewed desire to experience 
a seamless integration between the indoors 
and [the outdoors].”

Weather Shield Windows & Doors recog-
nized this movement and introduced bifold 
and multi-slide doors in the last year to ex-
pand usable living space. The Contemporary 
Collection Multi-Slide Door comes in siz-
es up to 50 feet wide and 10 feet tall, and 
configurations include single direction and 
bi-parting with stacked or pocketed panels, 
each of which can be up to 5 feet wide.

“The bigger the better is becoming reali-
ty—windows and doors have now become the 
‘wall’ of the building,” says Val Bach, testing 
and certification manager for Weather Shield. 
“We have changed our processes and designs 
to accommodate the architect’s trendy design 
aspects. Not only do we need to offer these 
products, but we need to offer them with high 
performance ratings.”

“People are recognizing the impact that 
windows and large patio doors have on the ar-
chitecture of their home,” says Cathy Leonard, 
marketing communications for Windsor 
Windows & Doors. “They’re wanting to open 
the interior to the exterior, so there’s a lot of 

PLY GEM WINDOWS  has 

supplemented its 1500 Vinyl 

Collection with two-tone dark 

exterior and neutral interior 

color options to enable 

architects and designers to 

create more dramatic exteriors 

without sacrificing aesthetics. 

Circle 5 on inquiry card

MI WINDOWS AND DOORS  will launch two new products in 2017 that augment its 1600 Series: 

a single-hung window (1620) designed on the same platform as its 1650 double-hung window 

(pictured above), as well as a single-slider window (1630). Circle 6 on inquiry card
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Western Window Systems has produced 
bifold and multi-slide doors for years, but the 
company designed its products primarily for 
the U.S. Southwest. In 2017, Western Window 
Systems plans to launch 12 new offerings that 
build on the manufacturer’s current family 
of aluminum products by incorporating a fi-
berglass thermal break and upgraded glass to 
fulfill Northern building codes.

“They might not have as consistent of a weath-
er pattern as you see in the West, but on the days 
when the weather is great, they want to be able to 
do it the same way,” says Scott Gates, CEO and 
president of Western Window Systems. “People 
are used to making energy trade-offs to get alu-
minum and get big glass and big sizes, but [our 
new products] will be substantially better.”

The manufacturer negotiated with Cardinal 
Glass Industries, which develops unique op-
tions such as triple low-e coating and surface 

interest in bifold doors, multi-slide doors and 
doors that really extend the living space.”

PERFORMING ARTS

Pella Windows and Doors has been working 
on both expansions and enhancements to its 
current offerings based on research and con-
versations the company conducts in the field. 
Architects and designers want products to be 
sleek and minimalistic in nature, and they 
seek improvements for hardware as well as 
finishes, but they still place emphasis on the 
performance of a new window.   

“It’s much more of a design challenge,” says 
Laura Phillips, associate product manager for 
Pella. “[Architects, designers and remodel-
ers] don’t want to compromise. They want 
the right size and look of the product, but 
they don’t want that at the expense of poor 
energy efficiency.”

JELD-WEN EpicVue contemporary 

windows feature an aluminum-

extruded sash that helps support 

larger glass panes. Homeowners 

can incorporate 90-degree direct-

set windows to create a panoramic 

view. Circle 7 on inquiry card

The bigger the 

better is becoming 

reality—windows 

and doors have now 

become the ‘wall’  

of the building ...
Val Bach, Weather Shield

4 low-e coating for residential windows and 
doors, to bring an insulated glass facility to 
Arizona. Western Windows Systems will be an 
anchor for Cardinal on the West Coast, and 
the advanced glass options will shave three to 
four points off energy values.
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“They can basically take a dual-pane or 
triple-pane unit and make it more energy-ef-
ficient than anybody else,” says Gates, who has 
his eye on meeting even higher performance 
standards. “On top of that, we’re also going 
to take this new product family through hur-
ricane-impact testing.”

Sierra Pacific Windows & Doors has em-
barked on its own architectural wall system 
in response to the demand for more expan-
sive glass areas. But the manufacturer remains 
focused on cutting down U-values and will 
introduce new glass options in 2017 that aim 
to satisfy requirements for Energy Star ratings 
in Northern climate zones, where minimum 
U-values can get as low as 0.27.

“We’ve even accomplished some products 
that can get it to 0.22 or 0.23, depending on 
the glass options,” says Dave Porter, director 
of sales for Sierra Pacific. The company has 
increased the sash thickness of its H3 clad-
wood window to allow for both ¾-inch and 
1-inch insulated glass.

Meanwhile, Milgard Windows & Doors 
has concentrated on boosting energy effi-
ciency as well as design pressure (DP) rating, 
which measures the load a window can with-
stand. The company also noted the popularity 
of its exterior painted finishes, which present 
additional design choices to homeowners who 
previously had to settle for more conventional, 
new white model windows. 

“Our painted product, we can’t build it 
fast enough at times. It’s really quite popular, 
especially in the darker finishes,” says Chad 
Martinez, product manager for Milgard. 
“They [typically] go with something in a dark 
color on the exterior so it’s not changing the 
exterior of their house as much, and it still 
has that look they had in the past.”

PERSONAL TOUCH

Ply Gem Windows has supplemented its 1500 
Vinyl Collection with two-tone dark exterior 
and neutral interior color options to enable 
architects and designers to create more dra-
matic exteriors without sacrificing aesthetics. 
Dark-colored exteriors provide flexibility in 
replicating authentic architecture, and interior 
designers can work with a neutral color—or 
white—inside the house.

“In certain situations this poses a chal-
lenge, as dark-colored window exteriors 
absorb more solar heat, which can cause 

PELLA WINDOWS AND DOORS has been working on both expansions and enhancements to its 

current line of product offerings, including the 350 Series (pictured above), in order to achieve 

the right size and look for windows without sacrificing energy efficiency.  

Circle 8 on inquiry card
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plants in Wisconsin, Porter notes. But the 
company can offer more than 50 clad finishes 
out of its plants in California. “Eventually the 
plan is to merge those color options into an 
even greater color palette,” he adds.

Only 2 percent of vinyl windows manu-
factured and sold in 2014 had painted exte-
riors, but MI Windows and Doors expects 
that number to be about 16 percent by 2019, 

warping in vinyl window frames and sashes,” 
explains Mark Montgomery, vice president 
of marketing for Ply Gem Windows. The 
manufacturer’s proprietary technology—a 
dark-color capstock over white co-extruded 
underlayer—helps reflect sunlight and limit 
fading over time.

Ply Gem embraces the importance of cus-
tomization to homeowners, and visualiza-
tion plays a key role in showing them bold 
design possibilities. In 2017, the company 
will update its online tool—the Designed 
Exterior Studio by Ply Gem—with preloaded 
color palette combinations to assist clients 
with decisions. “[It] takes the guesswork out 
of color selection and allows professionals 
to work with their homeowner customers 
on virtual designs for the entire exterior,” 
Montgomery says.

Sierra Pacific uses high-performance paint 
finishes that satisfy AAMA specifications 
2604 and 2605, and the manufacturer pro-
duces more than 20 clad finishes out of its 

says Anthony Matter, director of marketing. 
The company offers eight standard painted 
exterior color options and can manufacture 
windows in custom colors for clients at certain 
quantities and benchmarks, he adds.

“The most popular color we’re manufac-
turing, selling and getting requests from our 
customers is black; black vinyl windows are 
red-hot right now,” Matter says. MI Windows 
and Doors plans to launch two new products 
in 2017 that will augment its 1600 Series: a 
single-hung window (1620) designed on the 
same platform as its double-hung (1650), and 
a single-slider window (1630).

The company also will roll out an official 
customer feedback program in 2017 to re-
connect with remodelers. MI has produced 
replacement windows since 1981, but it is 
known more in the new construction mar-
ket. “We are rededicating our efforts to the 
remodeling and replacement market, with a 
focus on new innovations, product selection 
and consultative service,” Matter says.

WESTERN WINDOW SYSTEMS will 

introduce 12 new products in 2017 

that build on the company’s current 

family of aluminum products by 

incorporating a fiberglass thermal 

break and upgraded glass options. 

Circle 9 on inquiry card

[Darker colors] 

enable architects 

and designers 

to create more 

dramatic exteriors 

without sacrificing 

aesthetics.
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